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Hello, John Thornhill here and I would like to welcome you to this webinar. Now before we 
get started there are a couple of small things I want to point out. First of all I would 
recommend you have a pen and paper handy or a way to take notes, because during this 
presentation I’m hopefully going to open your eyes about the world of internet marketing 
and I’m sure you’re going to want to take lots and lots of notes.

Obviously  you may want to grab yourself a cup of coffee or a glass of water, or something 
along those lines, and I would also recommend that you give me your full attention if you 
can. While webinars are playing it’s very easy  to go on Facebook, or check your smart 
phone, or doing something else, but I promise if you can just give me your attention for an 
hour or so I’m going to transform the way you operate online. 



Also, if you stay  right until the end of this webinar I’m going to give you a free gift worth 
$197. This isn’t just a collection of digital products I’ve thrown together or anything like 
that, this is a real time value of $197. Just for staying with me until the end.

Before we get started I’m going to make you this promise. I, John Thornhill, promise to 
share the exact methods that have allowed me to make over $5million in online sales. I 
promise by the end of this webinar you will know the mistakes most people make, so you 
can be sure you never make the same mistakes yourself. I promise to show you how easy 
it is to generate an online income in three easy steps, and I also promise if you see 



through to the end of this presentation you will be in a great position to provide for you and 
your family, from your own online income. 

In this webinar I’m going to reveal my three step key to success. I strongly believe anyone, 
yes anyone, can succeed online in three simple steps and I will be revealing these steps 
very soon.

I’m going to just spend a couple of minutes letting you know a little bit about me, in case 
you don’t know who I am, my background, just so you can get an idea of how I established 
myself online. 



I actually  started marketing online way back in 1999. Now I think about it, that is a very 
long time ago. It took me about four to five years to actually start to get results online. Way 
back then I wasn’t aware of people such as coaches and online training programs or 
anything like that, and I tried many different things trying to make money online. I didn’t 
really  get any success or start to see any success until I discovered eBay. That was in 
November 2002, when I first discovered eBay I was aware that people were making 
money online. I could see people making money. The beauty about eBay  is you can see 
exactly how many sales people are making and exactly how much they are earning, so 
that’s when I realized it could be done. 

I tried various business models on eBay, buying in bulk and selling individually  lots of 
items, I tried selling mobile phone accessories, I tried selling all sorts, but I didn’t really 
have any success until I discovered information products. I actually  bought a collection of 
information products with resale rights on a CD rom, and I tried actually selling the CD rom 
as it was but it didn’t work because everyone else was doing exactly the same thing. What 
I then decided to do was take each eBook and sell them individually. So I was taking these 
information products from the CD rom, I was making a download link, then I was just 
selling them basically access to the download link. That took off. That was phenomenally 
successful and I started to do really well. Some weeks I would sell five or six, or even 
seven hundred eBooks in a week. I was only selling these for about $1 or $2, remember 
back then I knew nothing about building a list, getting people to a download page, trying to 
capture people’s emails, nothing about that. Over a couple of years I managed to perfect a 
system and fully  automated my eBay information product business. The customer would 
come along, buy the product, automatically have access to it, feedback would be left, 
everything would be automatic and they went on my mailing list. 

I was doing well doing this, and this is the first thing you might want to write down. I started 
to do phenomenally well when I sold the method. I sold how I was making my income on 
eBay. I found a way  to make more on eBay, but I made a lot more money teaching others 
how to do the same thing. If you ever discover a way  to make money online, build a list, 



drive traffic, whatever it may be, you will usually find you make even more money teaching 
the method. 

That’s what I did, that was towards the end of 2004 and I became so successful I became 
able to quit my day job in 2006. I remember the day  well, it was June 2006, and I 
remember walking out of the car plant where I used to work and I have to say that was one 
of the best days of my life because that was the day I took control of my life. 

Since then I have built a total subscriber base that currently stands at over 200,000 
subscribers. I am actually shocked when I think about the amount of subscribers I have on 



my mailing list, could you imagine 200,000 people stood in front of you waiting for you to 
send them an email? It’s crazy when you look at it that way. 

I have generated over $5million in sales so far online, so since I’ve started I’ve managed to 
generate over $5million in sales of my products, as an affiliate, and things like that. Again, 
it’s absolutely crazy that I’ve managed to do that. When I look at my background, I can’t 
quite believe what I’ve managed to achieve. 



I also have many successful clients who have generated millions of dollars thanks to my 
training. Since 2008 I have been teaching people through various coaching programs of 
mine how to generate incomes online, and some of my clients have actually  gone on to 
generate millions of dollars also. This is all because of the internet and the information 
age, and that’s what I want you to understand. Just 15 or 20 years ago this type of 
business wasn’t possible, but now anyone can come online and generate an online 
income. I don’t want you thinking that the time has passed, the internet is still in it’s 
infancy. Just ten years ago Facebook didn’t exist, 15 or 20 years ago there was no 
Amazon or Google or eBay, that’s how much in the infancy  the internet is. There is still 
plenty of time to generate an online income and I’m going to show you how to do that in 
this webinar. 

 

I want you to understand that it wasn’t always like that. This is how it used to be for me. 



I used to work in a car plant, and I actually worked on what was called the door line. If you 
look at the right hand side of this picture you can see the doors, and if you look on the left 
hand side you can see the parts we had to fit to the doors. That red circle is the exact spot 
I used to work. I actually found this picture on my cell phone a few months after I left the 
factory, and I’m so glad I found it because it sort of reminds me of what I used to do. In an 
environment like this you don’t dictate how fast you work, the production line does, and let 
me tell you this job  was so fast paced that it was very, very hard to keep up. It was very 
hot, very dirty  and we used to have to work long shifts. Day  shifts and night shifts, and the 
worst thing about this was even though I had a full time job, I still never seemed to have 
any money. I always seem to owe all of my money out at the end of the month and have 
lots of debts. I sort of struggled when I had my job, there is nothing worse than having to 
go to a job you don’t like and then still not getting the rewards for that job because you’re 
still struggling financially. 

So because I had a job like this I do believe it was a blessing in disguise, because I was 
determined to get out of this place. I was going to do whatever it was going to take to get 
me out of there, and luckily I discovered the internet. 



This is where I work now. That’s me, sat at my desk, in my purpose built office down by  the 
riverside here in the north east of England. I am sure you will agree that is the look of a 
very  content man. I now decide when I got to work, what hours I work, I decide if I want to 
have a day off, when I wake. Everything about my life has changed completely because I 
now control my life. I don’t have a boss telling me what to do. 

I have managed to change my life, and this is all thanks to the internet and what the 
internet can do for you. 



When I look at how I became successful online, that top  line is how I became successful. I 
went in lots of different directions, tried lots of different things, made lots and lots of 
mistakes, and like I said earlier it took me years to start to see any sort of success online. 
Because I have made lots of mistakes and because I’ve been down the wrong path so 
many times, I can now show you the correct way to do things. Back when I started online I 
wasn’t even aware of internet coaches and someone showing you how to do things right, 
so I struggled. You don’t have to, because I’m going to show you how to do things the right 
way. 



Before I reveal my  three step  key to success, I want to cover a few things that cause 
people to fail online. I have seen a lot of people doing things wrong online, and I see the 
mistakes people make. People who come to me for help  sort of admit the mistakes they 
are making, and I want to cover these first because maybe you’re going to relate to some 
of these reasons, and if you can you will be able to spot that and hopefully never make 
these same mistakes again. I want to go through a few things that I strongly believe cause 
people to fail online. 

The first thing is having the wrong mindset. If I asked you right now do you want to be 
successful online? Of course you are going to say yes, of course you are. Everyone who I 
ask that question to is going to say yes, but only a few people become successful. One of 
the reasons that is is because they have the wrong mindset. How much do you want this? 
How much do you want to become successful? Are you the type of person who says ‘yeah 
I want to become successful, I’m going to give this a try’, then go off and do something 
else? Or are you the type of person who says ‘you know what it is John, I’m going to do 
whatever it takes to become successful online, whatever it takes, nothing is going to stop 
me becoming successful’. That’s the mindset you have to have. You can’t just have a go at 
doing this, you can’t just do that and say ‘yeah I’ll give this a try’. You have to want it, and 
you have to want it so bad that you will do whatever it takes to become successful, and 
this is all about mindset. A lot of people say they want to become successful, then spend 
all day  on Facebook. Or a lot of people say they want to become successful, then spend 
all day partying with their friends, but sometimes you can’t do that. You have to make 
sacrifices if you want to become successful online, and that’s all about mindset.



Quitting at the first hurdle, if you quite at the first hurdle you’re going to fail aren’t you? You 
don’t need me to tell you that. What about quitting at the second hurdle, or the third hurdle, 
or the 50th hurdle? A lot of people just give up  because things become too hard, or they 
sort of start to think it can’t be done and there’s no way they can do it, things just get so 
hard that they think they are just going to quit and they have had enough. This is again, 
this sort of boils down to mindset and how much you want it. If you want it bad enough, no 
matter what hurdles you hit, you’re going to overcome these hurdles and you’re going to 
keep going. Every sort of hurdle you face is a step closer towards you becoming 
successful, and you just have to get it into your mind that you aren’t going to quit, because 
you are going to hit hurdles. I still hit hurdles every single day in my online business, but 
I’ve learnt to overcome them. I’ve been there and done there. 

If you’re hitting problems online or hitting hurdles, remember there are lots and lots of 
places you can go to get help. You’ve got forums, you’ve got Google, you’ve got people 
you can go to and ask for help, Facebook groups, that sort of thing, so this should never 
be an issue anyway. This should never, ever be an issue. Don’t quit, every  time you 
overcome a hurdle you’re getting closer to success. 



This one, I can sort of relate to. I think a lot of people are so scared of failure that they 
never have a real go at this. They  think well what if I do it and fail, what will people think of 
me? What if I dedicate six months of my life to building an online business and it doesn't 
work? I sort of had those feelings, in the early days I had to sacrifice a lot of time and that 
was time I wanted to spend with my family. The ironic thing is, a lot of people want to be 
successful online to have more time with their family, but in the early days you might have 
to give that up and in the early days this is where doubt can creep  in. A lot of people as 
well are scared what there friends may say, or what their family may say should they feel, 
and the only thing I can really  advise you here is put all of that to the back of your mind. If 
you get the right mindset and you say  to yourself no matter what I’m going to keep going, 
failure will not be option because of course eventually you will become successful. 

I did have doubts in the early days I must admit, because I’ve been there and sort of been 
through it I know that if you start to have these doubts in your mind it can stop  you from 
moving forward, so if these thoughts ever enter your mind please just try and put them to 
the back of your mind. Just look forward.



This one is for people who just want to earn money  for nothing. If I asked you, do you want 
to earn money for doing nothing of course you are going to say yes. I would like money for 
doing absolutely nothing. Now once you become established, once you build your 
business, it actually is possible to earn money for doing nothing because you learn to 
automate certain processes. Here is maybe the first wake up  call for you, in the early  days 
it’s not going to happen. There are no push button secrets, there’s no instant riches out 
there, there’s no product that is going to turn you into a success overnight, even though a 
lot of sales pages say  this. A lot of sales pages use clever sales copy to make you think 
that it is possible to earn money for doing nothing, but believe me you can’t. You must 
understand that it’s going to take hard work in the early  days. If you’re not prepared to 
work hard, you may as well give up right now because you will not earn money for doing 
nothing. If you’re looking for a way of doing that you’re just going to waste money and 
waste time. 



This one I sometimes find a little hard to explain but hopefully I’ll manage to get this 
across. People act like part of the herd when they are online, what I call herd mentality. 
Someone with the herd mentality is a person who is looking for easy riches, looking for 
push button success, will buy just about every product that is put out there, will get caught 
up  in positive Facebook comments on a sales page, caught up in positive comments in the 
Warrior Forum or somewhere like that, and will just sort of quickly  read a sales page, go 
and buy a product, and not really  use it. That’s herd mentality  and that’s what most people 
do, that’s being part of the herd. If you’re one of these people, how can you be successful 
online if you’re just constantly buying new products. Obviously you don’t need me to tell 
you you’re just wasting your time. You don’t want to be part of the herd, you want to be the 
person who is selling to these types of people, who sells to the heard. If your part of the 
herd, part of the people who buy constantly  and constantly get caught up  in sales pitches, 
then obviously  you’re going to struggle online. If you’re doing this you need to spot it and 
you need to become person who sells to the herds or at least provides services to the 
herd. I hope that makes sense. 



This one is massive, not building a mailing list. Now you hear this all of the time, the 
money is in the list. It’s true, it’s true. I’m going to ask you how are you here right now 
watching this webinar? You probably received an email from me, or an email from 
someone else inviting you to check out this webinar. If that doesn’t tell you how important it 
is to build a list, I don’t think anything else will. Everyday you put off building a list is a day 
you are losing out. There is a lot more to it, it’s not just building a list, it’s how to 
communicate with your list and the relationship  you have with your list, but at the end of 
the day if you’re not building a list you are going to struggle. So make sure if this isn’t 
something you’re doing yet, write this down and make it a priority. Start building a list from 
today, this is something you need to address today. 



This is one of the biggest reasons people fail online. I know I’ve briefly touched on this, but 
so many people email me and tell me ‘John can you help  me, I’ve tried everything, I have 
tried everything’, and that tells me straight away that person jumps from one product to 
another. Maybe you can relate to this, maybe you’ve tried lots and lots of things and I don’t 
think you need me to tell you if you don’t see something through and just jump from one 
product to another, how can you be successful? The problem is these days a lot of sales 
copy is making it look easy, it tells you it’s going to be easy. A lot of people think ‘yeah this 
product is going to be the one, this is the product that I need, this is the one that is going to 
change things for me’, and unfortunately people try  for a few days, find it’s not what they 
thought, and then move onto the next product. This is a recipe for disaster. If you can spot 
yourself doing this, it needs to stop right now. It needs to stop  now. I’ll be touching on my 
advice for what you should do later on in the webinar, but if you’re jumping from one 
product to another, please this needs to stop. 

This one is quite a big one as well. A lot of people are so focused on making money that 
they sort of do everything wrong. A typical email I get will say ‘John, can you please help 
me with something to get me started online, I just want to earn even $10 or $20 per week, 
I just want to see something happening’, that person has got the wrong mindset. You 
shouldn’t think about money, forget the money. I know it sounds hard and maybe seems 
hard, but forget the money. Start helping others or start providing others with a valuable 
service, get that bit right and the money comes in all on it’s own. If you stop thinking about 
how to earn money I promise you you will start to make money, it sounds crazy I know, but 
that’s what it’s all about. It’s not about making money, it’s about helping others, then the 
money comes in all on it’s own. If you have the mindset where you think ‘I just want to earn 
X amount of dollars per month’, just start thinking about helping others.



Have you ever seen people online who constantly seem to bitch and moan about their 
situation, it’s never their fault, nothing is ever their fault. They blame everything that is 
happen in their life onto something else. They will blame the economy, they will blame the 
government, they will blame the fact they haven’t won the lottery, whatever it may be it’s 
never their fault. Anyone with this attitude is never going to be successful because they 
are always looking for an excuse. Most of the time it is an excuse. I want to tell you 
something, the world owes you nothing.



The only person who can change the situation that you are in right now, is you. If ever you 
think about looking at other factors, I mean yes people lose jobs, the economy is bad, 
people have gone bankrupt and people have lost happens, yes that’s not nice, but only 
you can change that. If you’re in that situation right now you can either sit and moan about 
it, or you can do something about it. That’s the two choices you have, and unfortunately 
people would rather sit and moan. For me, when I had my job I hated, I hated my job  with 
a passion, but most people I worked with are still in the factory. Let me tell you, not one 
person on that production line liked their job. Not one person. Most people constantly 
moaned about their job, and that’s all they did. I did something about it because I realized 
the only person who was going to get me out of that situation, was me. You have to 
remember this, you are the only person who is in control of your life. 

This one is sort of self explanatory, I don’t think you need me to tell you that if you create 
poor quality products you are going to fail online because you’re going to get lots of refund 
requests, bad reviews and things like that. Everything you do online, not just products, 
writing a blog post, even writing a tweet or a Facebook update, make sure it’s the best you 
can possibly make it. Make sure that everything you do online, especially related to your 
internet business, is the best it can possibly be. A lot of people fall into a trap  of thinking 
maybe just because they give something away, people who give stuff away to build their 
list, that it doesn’t have to be good quality. This actually has to be in my opinion, just as 
good quality as something you’d sell because it’s a reflection of who you are. If you put 
something out there that’s poor and someone opts in to receive this poor product, they 
aren’t going to want to buy something from you are they? But if you put everything you 
possibly can into everything you do, obviously if you get known for quality  then people are 
going to maybe want to invest in your other products and services. 

So everything you do, make it the best you can. As an example, I spent a couple of years 
now perfecting this webinar. I spent lots and lots of time changing slides, editing slides, 
looking at feedback, that sort of thing. I put hundreds and hundreds or hours into this 
webinar presentation, and I’m giving it to you for free. One of the reasons I do this is 
because I want to educate you of course, but another reason is if you like what you see in 



this webinar, you might want to invest in some of my other services. Maybe my coaching 
or some of my other products. So everybody wins, you get good content and I maybe get a 
new follower. That’s how it should be for you, so make sure everything you do is the best 
you can possibly make it. 

Another reason people are failing online is they are not prepared to help  others. When I 
talked about a lot of people online thinking about making money earlier, it sort of ties in 
with this. A lot of people because they are only thinking about the money, are not thinking 
about other people. If I asked you, if you are receiving one hundred emails per day from 
people just in general, maybe through Facebook or a forum or to your email inbox, asking 
you for help, would you see that as a problem or something good? A lot of people would 
see that as a problem. They’d think well why would I help these people if I’m not getting 
paid? But the fact is if you had one hundred people emailing you, you must be doing 
something right for people to be coming to you in the first place. If you help  people and 
you give people a positive experience, people are going to want to learn more from you. 
You’re going to build a reputation.

A lot of people online launch a product, makes lots and lots of sales, then you find out that 
they don’t reply to support tickets, or their support is not very good, or it’s getting 
outsourced to people who don’t know how to help. That shouldn’t be anything you do. I 
take great pride in the support I provide not just to my customers, but also to my 
subscribers, and I help  anyone regardless of their financial position or whether they are 
customer or not. If someone comes to me for help, they get help, and that’s the way you 
should be. Always be prepared to help others. 



I actually want to recommend a book here. This book is called The Go Giver, and let me 
tell you it will transform the way you think about building a business about selling products. 
This sort of book teaches you that it’s not about the money, and this is what struck a cord 
with me when I read it. I realized that if you forget about making money, the money comes 
in all on it’s own, and I can highly recommend this book. There’s two books here, The Go 
Giver and the Go Givers Sell More, but if you’re going to read one of these books read The 
Go Giver. I promise you it will transform the way you think about making money online. 
You don’t need me to tell you how to find it, you can go to Google, search for it, Amazon or 
whatever, eBook, audio book, physical book, whatever. 



One of the things I want to point out is a lot of people think it’s going to be easy  making 
money online, and that’s because that’s what a lot of marketers would have you believe. 
It’s not going to be easy. I’m sorry  to maybe burst your bubble, but it’s not. It’s going to be 
a struggle to get started and become established online. 

As I said earlier, it’s about mindset. The people with the right mindset will push through 
those hurdles and become successful. 



When you registered for this webinar you were invited to take part in an online survey, and 
these are the results of the questions that I’ve been asking. I think I asked about six or 
seven questions, and these are the results. One of the questions was, have you ever 
bought a product that has promised it would be easy to make money online? Look at this, 
94% said yes. This goes to show you the state of our industry, because it’s not easy, and 
that’s what most products will have you believe unfortunately. That’s why I think a lot of 
people are struggling, because they think the next product will be the one. 

Look at this question, out of all of the products you’ve bought online, how many have failed 
to deliver on what they have promised? Most people are saying that most products fail to 
deliver, but almost a quarter say that every product they have bought has failed to deliver 
That’s a staggering percentage, it just goes to show you that sales pages are promising 
too much or are seriously under delivering. You can imagine people see a sales page that 
say it’s going to be easy, you pay the money, you get to the product and find you’ve got to 
do tons of work and it probably won’t work anyway. It’s understandable that people 
become disappointed, and this boils down to people thinking the next product will be the 
one because they’ve had so many disappointments before, and that’s how so many 
people are getting caught up in this cycle of buying products, because they just keep 
getting products that don’t deliver and they think the next one will be the one. The truth is, 
unfortunately, if you’re reading a sales page that’s promising easy riches, it’s not going to 
deliver, and that’s the truth. 



I also had to ask this question, do you trust online marketers? 88% don’t, they don’t trust 
online marketers. Again it’s easy to see why when you think of all of the disappointing 
experiences people are having, and unfortunately most people out there don’t trust online 
marketers. 

This one here as well, again quite staggering, how much would you estimate you have 
spent online so far in order to become successful? 5% have spent over $25,000 to 
become successful, and that’s a staggering amount of money. You can see the figures 
there, a lot people have spent a lot of money. There’s something I want to point here. If 
you invested, let’s say you invested $25,000 in some sort of program, it would probably  be 



a done for you service. Let’s say you came to me and said ‘John, I want you to create me 
a product and help me launch it, and I’ll give you $25,000’, if you came to me and offered 
me that there’s a strong chance I’d say  ‘okay, I’ll do that for you’, we’d iron out a niche and 
get something created. Let me tell you why this won’t work for you though. Let’s say we 
created a product, you paid me $25,000, I created a product, we launched it and you 
made $40,000. Wow, $15,000 you might think, but what do you do after that? What do you 
do next? If you’re thinking, well I’ll invest it and get another product created, well yeah you 
probably could, but what are you learning during this process? Nothing. This is why done 
for you services can sometimes stop you from moving forward, because if everything is 
done for you then how are you learning the process of making money, product creation, 
building a list, whatever it may be. How are you learning the process if everything is done 
for you? I think this is where a lot of people go wrong, they will invest 10, 15, 20k in a done 
for you service, but really at the end of the day it’s not going to deliver. I mean if you 
launched a product with me and it made 40k then great, but most people who invest say 
$25,000 are not going to even get that back in sales, so not only do they  not get their 
investment back, but they learn nothing. 

This is something else you might want to write down. Done for you products and services 
are actually not the best investment you can make. There may be certain things you can 
invest in once you become established, certain products and done for you services, but 
when you’re starting out a done for you business in a box type model is definitely not the 
way forward. 

I’ve sort of covered the reasons people are failing, I’ve shown you the survey results and 
why people think they are failing and things like that, but now I want to cover the excuses 
people are making for failing online. This is a big, big difference. Forget the reasons, I want 
to cover excuses and believe me anyone who uses any of these excuses, that’s all they 
are. Excuses. 



The first one, not enough time. How many times have you said that? We’ve all said it, we 
all say we don’t have time to do something, but a lot of people who come to me, when I 
see a refund request come in for one of my products usually it will say ‘don’t have the time 
for this’. Obviously they have realized it’s going to take some work, and I guess a lot of 
people refund for this reason, and they think ‘I don’t have time to do this’. A typical 
scenario may be, someone may come to me and say ‘John I don’t have time to build an 
online business, you don’t understand I’ve got no time. I have to get up  on a morning, 
prepare the kids breakfasts, get the kids ready for school, take the kids to school, I’m at 
work all day John I work all day long. I come home and have to make the kids dinner, get 
the kids ready for bed, put them to bed. By the time I get some time it’s 8:30pm-9:00pm at 
night, I don’t have time John’. Then I might say ‘Ok, I’ve just checked out your Facebook 
status, 50 updates today. I see that you had a steak for dinner, that you’ve been to the pub 
for your lunch’, ‘yeah John but that’s what I do at work, and it’s just quick updates on my 
cell phone’. ‘But you’ve got no time have you? You’ve probably wasted 2 hours today on 
Facebook’ or someone might come and I’ll say ‘have you got a TV? You’ve came home, 
you’ve got no time, have you got a TV?’, yeah you’ve got Two and Half Men on series link 
and you’re going to spend a couple of hours watching a few episodes of that, or catch up 
on American Idol or whatever, I thought you had no time? ‘John this is the only time I get to 
sort of relax and wind down’, it goes back to mindset and how much you want it. 

Imagine this scenario though, imagine someone coming to me ‘John, I’ve got no time, I 
have to do everything. Get up, get the kids ready, go to work, come home, get the kids 
dinner, but John you don’t get this, I have to go back out to work again. I have two jobs. I 
come home at midnight and I’m just ready for bed, I have no time’. I say well ‘okay how 
much do you want this?’, they will say  ‘John I want this, I want this really bad’. Take it out 
of your sleep  then. Seriously, if you came to me and used time as an excuse I’d tell you to 
take it out of your sleep if you had no time, but the truth is everybody  has twenty four hours 
a day, and everybody can find that little half an hour here and half an hour there to build a 
business. 



When I worked in the car plant, I used to work on what was called a back shift. I would 
come home around 1:30am in the morning, that was my time, because everyone in the 
family was in bed and that’s when I had a good four or five hours. I found that time every 
three weeks, that was when I did a lot of my work. You can find the time, you can find the 
time. It may be three hours on a Sunday afternoon, it may be on a Tuesday  morning, 
whenever it may be you can find the time to do this. Don’t ever come to me and say you 
have no time, because if you do I will find it for you, I will find the time for you. Everybody 
has time. 

This one, I have to be careful how I word this, but again money is an excuse people make. 
A lot of people have no money, but because they have no money they think they can’t do 
this. ‘I can’t do this John, I have no money’, well you’ve obviously got a computer and 
you’ve got the internet and you wouldn’t be here right now, so you’ve got what you need. 
You can build a business starting from about $10 or $20 per month, to get building a list, 
get hosting sites, things like that. Yes, some people might not even have that and some 
people, genuinely do struggle, but you can find that money. You can find that money, or 
you can make that money. Anyone who comes to me and says they’ve got no money, I 
don’t want to see you taking your family to Pizza Hut for dinner. I don’t want to see you 
going to the pub with your mates if you’ve got no money, because obviously I think most 
people can find that little bit of money that they need to get started. If you couldn’t, I’d say 
go and dance like a chicken. I’m guessing you’re thinking ‘what’s John talking about’, go 
and get a tattoo on your forehead of a business logo, not a tattoo but something written 
on. Again you’ll be thinking what on earth am I talking about, well if you’ve heard of 
Fiver.com, just Google Fiver if you haven’t heard of it. It’s a place people go to do things 
and earn $5. They are called gigs, and I once paid a guy $5 to dance like a chicken, it was 
actually  the birdie song he was dancing to. He held up a card with one of my website 
URLs on to earn $5. He was dancing like a chicken all day earning a decent money. Go to 
Fiver and get some ideas and do five or six gigs where you earn enough to pay for your 
hosting for a month. Do five or six gigs where you earn enough to get your autoresponder 
set up. You can make enough money to get things started, so if you have to go and dance 
like a chicken, you go and dance like a chicken. 



This one, I hear quite often. ‘I know nothing about computers, I’m lucky if I can get it 
switched on, I can barely  work my email, how can I set up an online business?’ Well it’s 
simple really, you learn. Again everyone starts off where they know nothing about 
computers, I knew nothing about computers when I started online. I knew very little, but 
most of the stuff I’ve done I’ve learn myself. If you hit a problem, you go to Google and put 
in ‘how do I _____’, then the problem. ‘How do I build a blog’, ‘how do I set up Aweber’, 
whatever it may be. A lot of people just think well they can’t do it so they aren’t even going 
to try, if you don’t try you’re going to get nowhere. Another scenario could be well ‘John 
why would I want to spend six months learning how to set up a membership  site, or 
building a script’ whatever it may be, and I can understand why would you want to do that, 
that’s when you outsource. If something needs to be done that you really can’t figure out, 
or you don’t want to put in the time, then you outsource it. Again, Fiver, you can get lots of 
stuff done for $5 these days. Graphics created, lots and lots of stuff related to internet 
marketing can be done on Fiver. OR go to Elance.com and you hire someone to do what 
you need them to do, but nothing should ever be too technical to stop you moving forward. 
Nothing. If you can’t do it, someone else out there can. Again, if you start using the money 
aspect and can’t afford to pay someone, then you go and dance like a chicken to get the 
money to pay someone. If that’s what it’s going to take, that’s what it’s going to take. 



This one, again a lot of people sort of don’t realize that if they just invested in the right 
products and services they would move forward so much faster. Whether that’s software 
you need, coaching you need, whatever it may be, sometimes there comes a point where 
you need to invest in something. I invest in lots and lots of services such as Camtazia, Go 
To Webinar, Screenflow, Photoshop, all of this costs a lot of money but it’s stuff I need to 
build my business. I actually  know a guy  who provides a service, I can’t say his name, he 
provides a service and he does quite well, but he won’t invest in Aweber because he sees 
Aweber as an expense and he can’t see how he can make money from it. The guy  makes 
me pull my hair out because I’ve tried to explain so many times that he needs to be 
building a list and he just doesn’t get it. You see people who sort of just look for the 
cheaper version of something, and then it makes them create a poor quality product. 
Sometimes you have to invest, you just have to invest. Remember anything you invest in 
your business anyway is tax deductible, so you’re always going to get that back from the 
taxman anyway. Make sure if you hit a sort of choice where you have to invest in 
something or chose not to and it will stop you moving forward, then you need to sort of 
make the investment. You need to invest in success. There are certain products and 
services that you have to have, Aweber, hosting, domain names, email accounts, that sort 
of thing. Unfortunately they are going to cost money. Again, people come to me and say ‘I 
can’t invest a penny in my business so I can’t build a business’, so remember what I just 
said, not having the money? That’s people using the excuse. You can earn the money to 
get you going. Always be prepared to invest in your success. 



Now we’ve covered the excuses, we’ve covered the reasons people fail, you’ve seen the 
sort of feedback I’ve had from people signing up  for this webinar, but one of the best 
questions is this one and I love the answer. Do you think you have what it takes to be 
successful online? Yes, 71% fantastic. Not sure 24%, I already am 3%, and only  2% don’t 
think they have what it takes. I’m hoping that if you said that, I’m starting to change your 
mind now. Hopefully you’ve maybe seen where you have been going wrong. Those are the 
reasons and excuses, believe me they are excuses, so hopefully you have now seen 
where you may have been going wrong in the past. 



Now I’m going to reveal my three step  key to success. Now remember, anyone, anyone 
can become successful if they just follow these three steps. Before I reveal them, I’m going 
to break them down ok. So don’t worry when you see these three steps you may think 
‘really John is that it?’, but I’m going to break this down and show you exactly how to do 
this. 

Step one, you need to build an online presence. People need to know who you are, they 
need to know who you are and you do that by building an online presence. 

Then you create a product or provide a service and sell this online. 



Then you drive traffic to your product. 

That is it ladies and gentlemen, that is it. Then repeat steps two and three constantly, and 
that’s what I’ve done since 2004. This is how I have built my  online business. If you have 
known me for any length of time you will know I launch lots of products and I provide 
services, and that’s what I do. 

So let’s break it down now and I’ll show you exactly how you do this. 



The first thing you’re going to do is build an online presence, so how do we do that? 

First of all, we need to buy a domain name. We need something that reflects who we are. 
The best type of domain name to buy is your first name followed by  your last name.com, 
so in my case, johnthornhill.com. This is actually  the first thing I teach my students, the 
reason is if you don’t buy your name and it’s available, as soon as your name is getting 
recognized someone else will by your name so this is the first thing you do. Obviously if 
you’re called john Smith your name is not going to be available because it’s a common 
name, if you have a common name or there is a few people with the same name as you in 
the world, which there probably will be, you may hit problems. Let’s just say for example 
John Thornhill wasn’t available when I bought it, I then would maybe put a hyphen in 
between my first and last name so it would be john-thornhill.com. Maybe I could put the 
word online after my name, johnthornhillonline.com, maybe I could put the word blog after 
my name, johnthornhillblog.com. The reason we do this is because we are going to install 
a blog at that location.



So you need to buy a domain that reflects who you are, then you install a blog. Now I don’t 
want you starting to think ‘John I can’t do this, I can’t understand a blog’, if you have the 
right hosting you can install a blog in about three or four clicks. Really, three or four clicks 
is all it takes to install a basic blog. Obviously you need to then get it to look nice. If you go 
to johnthornhill.com you will see my blog, that will take you to my blog, and if you look at 
the top of the page you will actually see a tab that says copy this blog. Click that tab, I walk 
you through everything you need to know. So no excuses here, johnthornhill.com, click on 
copy this blog, and you can install a blog just like mine. 



Then you need to start generating content, and again this is where people start to have 
doubts and start to maybe come up with excuses. Most people think who would want to 
listen to me? Why would anyone want to listen to what I have to say? I can understand 
why people would have those thoughts early on, but believe me if you start providing good 
content people will listen to you. Now in the early days what I recommend you do is set 
yourself a challenge, maybe a 90 day challenge, and tell people about it. You might say to 
yourself in 90 days I’m going to have a product online for sale, or just have a product 
online that’s generating subscribers, something like that. Set a challenge, and tell others 
about it, and believe me you will start to get followers. The good thing about setting a 
challenge is not only are you getting a following, if you release a product at the end of it 
then you’ve built such a buzz up that you will probably sell a lot of copies. That’s the best 
way to start generating content, but also write about your experiences online, products and 
services you like, even products and services you didn’t like. Just basically your general 
experiences online. 

Also get involved with social media. For me, social media is about Facebook and Twitter. 
Obviously  there are tons and tons of other social media platforms out there, you may find 
others work better for you, but Facebook is one I think everyone should be using. Make 
sure that you’re at least active on Facebook. I don’t consider myself a social expert by any 
means, I just find being myself on Facebook and linking to my products, services, blog 
posts, whatever, gets me a lot of traffic. 



That’s my sort of social media presence online, my blog, my Facebook account, and my 
Twitter account. Obviously as you can see if you look in the middle of the screen at the 
top, copy this blog, that’s the tab  you need if you want to copy my blog. So that’s how you 
build a presence. 

Now, you ned to start creating a product. The first thing we need to do is find a hungry 
market, and again this is where so many  people get it wrong because they are getting 
given bad advice. The easiest way to find a hungry market is to go to a place where you 
know people are buying information products, and that place is the ClickBank marketplace. 



If you’ve never heard of ClickBank basically  they put vendors, people who create products, 
and affiliates together and it creates a marketplace where people can buy information 
products. 

What do we do? First of all we go to ClickBank.com and we sign up for an account, once 
you’ve signed up for an account click the marketplace tab. 



Then you want to search for niches, and as you can see in this example I’m searching for 
affiliate marketing. 

Then you want to sort by popularity.



 

And you will be listed with hot topics. 

The way ClickBank works is each product has a gravity rating, and you’ll actually  see this 
top product has a gravity of 258.47, which is phenomenally high, this product is making 
lots and lots of money believe me. Anything with a gravity of 10 or more is a popular niche 
to get into, so if you’re putting in keywords and getting results of 10 or more, you know 
people are spending money. Some advice you normally get is go to Google, use keyword 
research tools, make sure the keyword is getting searched X amount of times per month, 
all of that is nonsense, believe me it doesn’t mean people are spending money. This tells 
you that people are spending money. 



Another way to do this is to go to the ClickBank marketplace, look at the categories on the 
left hand side, click each category, and that will open up  to more categories. Sort of sub 
categories. 

You can find tons and tons of hot topics just by doing this, that is the simple way to do this. 

Something I want to point out here is don’t try  and reinvent the wheel. Don’t try and look 
for an obscure niche, because most are taken. If you find a niche what other people are 
already in you know people are spending money, but you’ve also got the potential to find 
JV partners which is something I’m going to cover later on. So don’t make the mistake of 
thinking you have to reinvent the wheel. I mean look at the health and fitness niche, weight 
loss, things like that. They are absolutely huge because there are tons of people spending 
money and looking for a solution. 



Another way to find niches is to go to forums. This is a screenshot taken from the Warrior 
Forum, look at the questions people are asking. You can see someone is saying ‘suggest 
traffic sources’, ‘a newbie here could use some help’, these are just questions where you 
can then go in and see what the problem is. If you spend a couple of hours in a forum do 
you think you’re going to find repeat questions and people who are having repeat 
problems that’s going to give you ideas for products? Of course you are. If you want to sort 
of simplify this process just go to forums related to your niche.

If we go back to ClickBank and search for dog training because that’s what we want to get 
into, then we go to dog training forums, we would see people are having problems. ‘Can’t 
get my dog to sit, can’t get my dog to stay’, whatever it may be. Then that’s how you come 
up with products. It really is as simple as that. 



Once you have came up with your niche idea, you then need to do your research. Now 
obviously it’s going to help if you chose a niche your interested in, you can go into any 
niche but it helps if you’re interested in the subject because hopefully it’s going to make 
the research process more fun, the product creation part more fun, and you’re going to just 
generally  know more. You can enter any niche, I could enter the knitting niche and learn 
enough to create a product. Obviously it’s not something I’d want to do, but I just want to 
get that point across. 



Where do we go to do our research? The first place I would advise is forums. Just put in 
your keyword in Google followed by the word ‘forums’, you’re going to find tons of forums 
related to your niche and you’re going to learn lots and lots of stuff. I’d advise you get 
involved, because if you do that you’re going to learn more. So the first place is forums. 

Them you can go to blogs, again the keyword followed by the word ‘blogs’. That should 
bring up tons of blogs where you can hopefully see experts in action, and learn about the 
niche you’re researching. 



Marketplaces, such as the ClickBank marketplace. Obviously  you’ve already been there to 
do your niche research, what about places like JV Zoo? JV Zoo have a marketplace. 
Places like the Warrior Forum, there are lots and lots of places. Deal Guardian has a 
marketplace. All of these places have marketplaces where you can maybe check out other 
products and learn about your niche. 

You obviously  also want to be buying other marketers products. If you’ve going to research 
a niche enough to create a product, you should be buying products from the competition or 
other marketers. The reason is you want to see the sort of information they are selling, the 
way they put it together, what they are going, and it’s perfectly ok to do this as long as you 
don’t copy. Never copy another marketers work, but it’s fine to buy a product for research 
purposes. 



Of course we have social media. Places like Facebook. If you’re in, again we will use dog 
training as an example, if you’re entering the dog training niche and you go to Facebook 
and type in dog training, you’re going to find tons of dog training pages, groups, etc. Again, 
brilliant for research purposes. You can even take this a step  further, you could buy 
magazines, go to the library, read physical books, there’s lots of places where you can do 
your research. The idea is once you have done your research, you then have enough 
information to put a product together. 

Again, this isn’t something that has to be difficult. It’s just a case of putting together all of 
the information and gathering it so you can then create a product. 



That’s what we do next, we create a product for sale online. We feed the hunger. So how 
do we do that?

There are lots and lots of different ways to put information together, and the first one is 
through eBooks and reports. 

An eBook usually just reveals a simple method. Maybe for example, let’s think, an eBook 
would sort of cover how to install a blog in ten simple steps. Maybe with pictures, or a 



report could be broken down even simpler like how to use your blog to drive traffic to 
Amazon. Usually it’s just something simple. 

You are sharing your knowledge, this is what you must understand. You are sharing your 
knowledge. 

You can also create a step  by step formula, as I’ve already said ten steps to creating a 
blog online or something.



I know I’m simplifying this but I want you to understand that is all it takes. Just you, getting 
on your computer, typing away, putting in screenshots, making it look nice, and you’ve got 
a simple eBook or report. 

What about audio?

You could have your eBook read. If you have your eBook read you instantly have an audio 
version. You can do this yourself, you can go to eLance, go to Fiver, pay someone else to 
have it read. If you do this you are then opening up  your audience because some people 



prefer to listen. That’s why audio books are so popular, because some people would prefer 
to listen rather than read. It’s always a good idea to have your eBook read. 

Maybe you could interview an expert. This is usually the complimentary  material if you 
interview someone, but my advice is find an expert and ask them if they want to be 
interviewed.

Very rare you would use that as a standalone product like I said, but it could be something 
where you could interview an expert and it could be very  complementary to the main 
product. I actually  find audio is usually complimentary anyway, there aren’t many audio 



products out there that are just sold solely  as an audio product, but what you are doing is 
you are using audio to enhance your product and generate more sales. 

What about video? Obviously you know video is massive online. You don’t need me to tell 
you that, but how do we do it?

Maybe you could do over the shoulder training. Over the shoulder training is exactly  what it 
says on the tin. You film as if someone is standing behind you, looking over your shoulder, 
and you show them what to do. Let’s use a blog example again, ten videos covering how 
to install and set up a blog, ten steps to setting up a successful blog.



It could be step by step  training. Again, the same thing, ten steps to setting up  a blog. A lot 
of my training is step  by step in nature and I break it right down. What I find is instead of 
doing one sixty minute video, you’re better off doing ten six minute videos, because people 
want to learn step by step and I think a lot of people also get overwhelmed when they  see 
they’ve got to watch a sixty  minute video, so my advice when you’re doing videos is try 
and break it down into step by step training. 



You can also record presentations. If you put a PowerPoint presentation together or a 
Keynote presentation together, you can then record that and then export that as a video. 
What I try to do with a lot of my programs and a lot of my training courses is I provide 
theory training which is usually done on keynote, which is the Mac version of PowerPoint, I 
cover my theory training that covers the subject, then my practical training which 
demonstrates the topic. Let’s just say I’m talking about how to use a blog to drive traffic, I’ll 
show you why you should be using a blog to drive traffic, that would be the theory training, 
then the practical training would actually show you how to do it. I find that method of 
putting together a product works fantastically  well. If you’re going to do videos you might 
want to think of doing it that way. A lot of my products follow that format. 

By far the best way to do any sort of product or put together any sort of training is multi 
format, that means we have PDF, audio, video, whatever it may be. Again this is 
something I do with a lot of my products. 



The reason we do this is it’s obviously the best form of training. If someone comes along 
they want to read, they can. If someone comes along and they want to watch, they  can. If 
someone comes along and wants to listen, they can. You are catering for more people to 
consume your product.

You’ve also got a higher perceived value. Obviously if someone hits your download page 
and all they  see is a link to download a PDF, the user experience isn’t that good, but if they 
see lots of videos, lots of links to PDFs, worksheets, checklists, whatever, they are going 
to get a better experience and everything all round is going to be higher perceived. 



As I’ve already said, you’re catering to a wider audience because some people prefer to 
read, some people prefer to listen, some people prefer to watch. 

What you must understand, is every time you create a new product you build on your 
business. This is why we need to sort of repeat the process. The process becomes easier 
with each product you create, I’m not going to tell you it’s going to be easy the first time. I 
told you doing this, it can be difficult. Once you’ve done it once, just the once, you have 
learned the process and it becomes so much easier. 



Each time you do this, you make money and you build your list because each product 
actually  creates three mailing lists for you. You can build a customer list, a prospect list, 
and an affiliate list, which I’ll be covering in a moment. 

Now I’m actually  going to give you a product idea right now, look at this question I asked.  
What do you feel you need the most help with? 18% said they want help  with techy stuff, 
so maybe you could put together something that sort of solves that problem. 17% said 
general marketing, that’s a bit of a grey area. 20% said list building, obviously a lot of 
people want to learn how to build a list. 22% just getting started online, there are still tons 
and tons of people out there who just want to learn to get started. Anyone could provide a 



getting started guide, but the biggest thing people felt they need help with was traffic 
generation. Everyone wants more traffic. Now do you think you could go out there and 
come up  with three traffic generation methods that generate 100 hits per day? 100 hits per 
day, anyone could do that couldn’t they, I know you could. If you put together three ways to 
generate 100 hits per day, there’s a product. You could go away right now and you could 
create that product, and I guarantee it would sell, because everyone wants to learn traffic. 
Actually if you’re just starting out and you come up with these methods, it actually makes it 
more appealing because people who are also just starting out can relate to that, people 
who are just behind you. Sometimes being new to this can work in your advantage, but 
those are product ideas that you could take and run with right now. I’m actually  now going 
to show you how to drive traffic, because that’s what you need to do next.

Once your product is created you obviously need to drive traffic. 



One of the best ways to drive traffic is writing content on your blog. When you write 
content on your blog, it can go viral. People share your work, comment on your work, 
people just basically say good things about it. Now there is something I want to point out 
here, if you look down the left hand side of this screenshot, you will see that this post at 
the time had only  been shared 41 times, that is called the ShareBar. One word, ShareBar. 
If you Google that, you will find that plug-in. It’s what I use on my blog. Now I have some 
posts that have been shared over 1,000 times. That means, 1,000 people have clicked 
share and posted my blog post on their Facebook wall. People can also tweet your posts, 
click like and that appears on their Facebook as well, there are lots and lots of tools you 
can use but that is a crucial tool you want to be putting on your blog. Every time you write 
a post you can share it yourself and encourage others to do the same. Just write content. 



Another one, posting on other people’s blogs. So many people don’t do this, but if you 
become active on other people’s blogs you’re putting your name out there and becoming 
established as an expert in front of a different audience. Obviously when you reply don’t 
just say things like ‘great post’, get involved and provide the best information you can. 
That’s going to open you up to other people because you are getting seen on other 
people’s blogs, and you’re getting a backlink back to your blog as well. So make sure this 
is something that you’re doing. 



Forum discussion is a massive way to drive traffic that so many people overlook. There 
are actually  people on the Warrior Forum that just use the Warrior Forum to drive traffic 
and generate a full time income. Obviously if you’re in any niche and you go to forums and 
become active, as long as signatures are allowed you have to check the rules, you’re 
going to drive traffic. 

In this example I was talking about using ClickBank to put my Warrior Special Offers 
together, but look at my signature, 10 reasons why ClickBank is the perfect payment 
processor for your WSOs. Do you think people who are reading this post are going to click 
that link who are interested? Of course they  are. I also have a banner in place as well 
which links direct to one of my WSOs. The point I’m trying to make here is if you go to 
forums and have a related signature to the topic you’re talking about, you’re going to 
generate traffic. Again don’t just say  things like ‘me too, great post’ etc, get involved and 
become established as an expert. 

Of course social media. Obviously Facebook is massive, and that is showing you the 
ShareBar in action on Facebook. If someone clicks share on the blog post I showed you 
earlier, that’s how it looks on Facebook. 



Also set up Facebook groups. It takes about three clicks to set up  a Facebook groups. You 
can set up many groups about many subjects, but if you build a following through a 
Facebook group you then have a chance to sell to these people. This is actually just one of 
my product Facebook groups, it’s a Facebook group for Simple Traffic Solutions. It sort of 
promotes my product, and it works very well. You can also be active in groups as well, 
don’t forget to be active in other people’s groups because that’s a great way to generate 
traffic. It’s similar to being active in forums. 

However, by far the biggest form of traffic you will receive will be from JVs, other people 
promoting your products.



 

This is why you must have an affiliate program. Your product must have an affiliate 
program. If you are the only  person promoting your product, how are you going to 
generate thousands of sales? If you don’t have an affiliate program you will be the only 
person, because nobody is going to promote your product unless they are going to receive 
a commission. I use ClickBank 9 times out of 10, I also use JV Zoo it’s another platform 
you can use, but I’ve been using ClickBank since 2005 and never had an issue. It’s so, so 
easy to recruit affiliates through ClickBank.



Now you need to create a dedicated affiliates page. It’s no good just saying to someone 
‘will you promote my product, here is your affiliate link’. You need to give them the tools 
and the information that they need. It shows you a simple example here, I talk about what 
my product does, how much commission you receive, and as you can see I provide 
images and email copy and other tools as well. Give an affiliate they need, if they ask for 
anything, you give them it. Try and provide as much information as you can and as many 
tools as possible on your affiliates page. 

You could also create a JV blog. I create a JV blog for when I have a big launch, I have a 
blog to keep people updated. If you go to simpletrafficsolutions.com/jvblog you will see the 
JV blog you are looking at now, and it provides everything you need to promote my 
product. I explain what the product is, I explain the sales funnel, I show you how to get 
your affiliate link, I provide tons and tons of promo tools, I explain how I will return the favor 
if you promote for me, everything you need to know is on that JV blog. Feel free to go 
there and feel free to model that blog should you wish. 



Of course once everything is set up  you need to contact potential JVs. This is where 
people go wrong, this is where people make the massive mistake that I see probably ten 
times a day. They contact someone they have no relationship with and ask them if they  will 
promote their product. Why would you do that? Why would you contact someone who has 
never heard of you, and then ask them to promote your product? I can’t believe so many 
people still do this. I get probably ten requests per day from people I’ve never heard of, 
asking me to promote their product. 9 times out of 10 I won’t even look at it because I don’t 
know who the person is. You need to build the relationship  first, you must build the 
relationship  first. The best way to do that is through places like social media, become 
friends with people, forums, places like that. When you approach someone, don’t just say 
‘will you promote my product’, offer something first. Get the communication started by 
offering something. What I recommend you do is you go back to ClickBank, obviously you 
have been doing your research so go back there, find vendors that have products similar 
to yours, contact them and say ‘could I get a review copy  of your product with a view to 
promote it’. Let me tell you, most vendors will reply to an email like that, where you’re 
offering to promote. Get the review copy, or if you have to go and buy it. Write the review, 
send some traffic to it, hopefully make some sales, then when you go back you have 
something that you can go with. You have ammunition, you can then say something along 
the lines of ‘hey it’s John again, you might have noticed the review, here it is. You might 
have also noticed I’ve made 30 sales, by the way’, then you hit them with your pitch. You 
hit them with the details of your products. Now when sending other people details of your 
product, we don’t need to know your life story, we don’t need to know everything the 
product does, we don’t need 5,000 words in an email. All we need to know is what the 
product is, where the affiliates page is, and really  that’s it because an affiliate will go to 
your affiliates page and find out everything they  need from there. That’s the best way to do 
it, remember, offer something first. Do not just ask for your promotions because you will be 
wasting your time. 



You also need to build a list of affiliates. Now the reason you do this is so can you can 
contact affiliates when you have future launches. The best way to do this is just add an opt 
in form to your affiliates page, and ask them to opt in. I have an affiliates list of over 2,000 
affiliates, which means when I have a launch I have 2,000 affiliates I can go to ready to 
promote my product. So you must be building an affiliate list. 

I just want to show you, I practice what I preach. This is just some of my  products. You can 
see the products there, JV Auction Profits is just a simple report I wrote, the 7 Key 
Elements again is a simple report. WSO Domination is a full on training program that 
teaches you how to launch WSOs, Powerseller Challenge was my first product I launched 



one eBay, Simple Traffic Solutions was a traffic product, Inner Circle is a monthly training 
program, Affiliate Ad Rotator is a tool that places ads on thank you pages, Free Monthly 
Websites is a site that gives away free websites every month and makes money from a 
one time offer. Just some of the products and services I provide. I practice what I preach. 

Here are some more of my products. You may recognize one or two. 

Remember earlier when I asked the question what do you feel you need most help with? 
Well remember I said traffic generation was the most popular answer, I actually created a 
product from the answers. 



Obviously  if you survey  your list or survey people through your blog, they can tell you the 
sort of products that they want you to create. That product has gone on to do well over 
$100,000 in sales. This is actually a recent snapshot from the product. 

As you can see it does very, very well indeed. Most days I’ll earn over $300 on average.



Do you want to get results like this? 

And this? Well let me ask you a question. Have you received value today?



 

I’m hoping you have. I’ve done my very, very best to provide the best information I can. 


